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Founded:  J a n u a r y  2 0 2 3

Founder :  S t e v e n  Z e t c h u s ,  H a r v a r d  B u s i n e s s  S c h o o l  a l u m n u s  w i t h  s p e c i a l i z a t i o n s  

i n  E n t r e p r e n e u r  E s s e n t i a l s ,  D i s r u p t i v e  S t r a t e g y ,  a n d  L a u n c h i n g  T e c h  V e n t u r e s .

Miss ion:  A t  i M a n i f e s t  U n i v e r s i t y  ( i M U ) ,  o u r  m i s s i o n  i s  t o  e m p o w e r  i n d i v i d u a l s  t o  

a c h i e v e  f i n a n c i a l  f r e e d o m .  W e  p r o v i d e  c o m p r e h e n s i v e  e d u c a t i o n  a c r o s s  p e r s o n a l  

d e v e l o p m e n t ,  h e a l t h  &  w e l l n e s s ,  f i t n e s s  &  n u t r i t i o n ,  a n d  w e a l t h  c r e a t i o n .

Vis ion:  O u r  v i s i o n  i s  t o  m a k e  h i g h - q u a l i t y  e d u c a t i o n  a c c e s s i b l e  t o  e v e r y o n e ,  

p a r t i c u l a r l y  t h o s e  s t r u g g l i n g  i n  t o d a y ’ s  e c o n o m y .  W e  a i m  t o  f o s t e r  c o n t i n u o u s  s e l f -

i m p r o v e m e n t  a n d  e q u i p  o u r  s t u d e n t s  w i t h  t h e  k n o w l e d g e  a n d  t o o l s  n e c e s s a r y  f o r  

p e r s o n a l  a n d  f i n a n c i a l  s u c c e s s .

8/06/2024 PITCH DECK 2



L A C K  O F  A C C E S S  T O  
Q U A L I T Y  E D U C AT I O N

I N C O M P L E T E  
E D U C A T I O N A L  P L A T F O R M S I N S U F F I C I E N T  

S U P P O R T  S Y S T E M S

Many individuals lack 
access to quality 

education in personal and 
financial growth.

Current platforms fail to 
combine personal 

development with practical 
business skills in a single, 
comprehensive solution.

Many learners do not have 
access to supportive 
communities or 
mentorship to guide them 
through their personal and 
professional development 
journeys.

E C O N O M I C  
C H A L L E N G E S

F R A G M E N T E D  
L E A R N I N G  R E S O U R C E S

Economic challenges and 
the need for innovative 

solutions to achieve 
financial independence.

Existing educational 
resources are often 
fragmented, making it 
difficult for learners to find 
comprehensive and 
cohesive learning paths.
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C O M P R E H E N S I V E  P L AT F O R M D I V E R S E  C O U R S E  
O F F E R I N G S

iMU offers an all-encompassing 
platform with over 1000 courses.

Comprehensive education in e-
commerce, mindset and business, 

social media influencing & 
marketing, and ready-made 
business solutions.

C O S T  E F F E C T I V E  S AV I N G S  
F O R  S T U D E N T S

E N G A G I N G  L E A R N I N G  
E X P E R I E N C E

Affordable pricing options that 
provide great value, ensuring high-

quality content is accessible to all.

Key features include books, guides, 
audio and video courses, podcasts, 
direct messaging, community 
forums, badges & certificates, and a 
gamified learning experience with 
coins to unlock premium content.
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E - C O M M E R C E  M A S T E R Y

Comprehensive courses on 
starting, marketing, and 
growing an e-commerce 

business on platforms like 
Shopify and Amazon.

P E R S O N A L  D E V E L O P M E N T  
&  M I N D S E T

Programs designed to 
enhance personal growth, 

build confidence, and cultivate 
a success-oriented, growth 

mindset.

H E A LT H  &  W E L L N E S S

Courses covering fitness, 
nutrition, mental health, and 
overall wellness to promote a 

balanced and healthy lifestyle.

WE ALTH CRE AT ION

In-depth tutorials on investment 
strategies, financial planning, 

and wealth management to help 
students build and manage their 

wealth effectively.
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Empowerment through Knowledge:  Equip 

students with practical skills and expert 

knowledge to achieve personal and financial 

success.

Comprehensive and Accessible Education:  

Provide an all-in-one platform with diverse 

courses, ensuring high-quality education is 

affordable and accessible to all.

Supportive Learning Environment:  Foster a 

community of learners and mentors, offering 

support, guidance, and motivation throughout the 

educational journey.
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PRICING STRATEGY
Freemium: Access a few courses for free. 
Kickstarter: $49.99/month for full  platform access with 
limited features. Premium: $249.99/month for full  access 
including all  features. 

ADDIT IONAL REVENUE STREAMS
iMU Marketplace; Job board, merchandise sales, ready-made 
websites,  consulting services, 3rd party aff i l iate marketing.
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$325B
The global online education 

market is projected to reach 

approximately $350 billion by 

2025, growing at a CAGR of 

around 9%.

$5M
iMU aims to capture a  s ignif icant  share of  

this  market,  target ing  init ia l  revenue 

project ions of  $5 mil l ion (100,000 

Subscr ipt ions at  $49.99)  within the f i rst  2 

years  of  fu l l  operat ion,  leveraging i ts  

unique course offer ings and scalable 

pr icing  strategy.

$500K -  
$1M

Seeking $500K -  $1 mil l ion in funding 

to accelerate platform development,  

expand course offerings, and execute 

robust marketing init iatives to achieve 

rapid disruptive market penetration 

and revenue growth.
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Revenue Projection: iMU targets a $200 
bil l ion global  online education market,  
projecting revenue of  $5 mil l ion in i ts  f irst 2 
operational  years,  leveraging a diverse course 
catalog and scalable pricing tiers.

Competitive Advantage: iMU offers a 
comprehensive platform with over 1000 
courses, combining personal development,  e-
commerce, and wealth creation, unlike 
competitors focusing on narrower educational  
niches.

•Pricing Strategy: iMU's t iered pricing model 
(Freemium, Kickstarter,  Premium) provides 
f lexible access options, catering to diverse 
user needs and budget ranges, compared to 
competitors with higher priced or less f lexible 
offerings.

•Revenue Streams: In  addition to course fees, 
iMU diversif ies revenue through a job board, 
merchandise sales, and aff i l iate marketing,  
enhancing f inancial  sustainabil ity  compared to 
competitors relying solely on course sales.

$200B



IVY LEAGUES ONLINE – 
HUSTLERS UNIVERSITY COMPETITORS
Our product is priced equally or well 

below that of other online education 

platforms on the market

Simple and easy to use platform, 

compared to some of the more 

complex navigating of our competitors

Affordability and content is the main draw 

for our consumers to our product

Ivy League Schools, Hustlers 

University, Niche Platforms.

Differentiation:  Broader content 

offering in one platform, more 

comprehensive approach to education.
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C O N V E N I E N T

A

I V Y  L E AG U E S  
&  H U 4 . 0

E X P E N S I V E A F F O R D A B L E

B

I N C O N V E N I E N T
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How we’ l l  scale in  the future

MARKET 
PENETRATION

P R O D U C T  
D I V E R S I F I C AT I O N

GLOB AL 
EXPANSION

Expand market reach through targeted 
digital marketing campaigns, partnerships 

with educational influencers, and SEO 
optimization to increase brand visibility 

and attract a broader user base.

Introduce new courses and certifications 
in emerging fields such as AI, blockchain, 
and sustainable entrepreneurship to meet 

evolving industry demands and attract 
tech-savvy learners.

Explore international markets through 

localized content, language-specific 
courses, and strategic partnerships to 

establish iMU as a leading online 
education provider worldwide.
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Forecast ing for  success

KEY METRICS

C L I E N T S L O N G -
T E R M

R E V E N U E G R O S S  
P R O F I T

2025 25,000 2,500 $1,499,700 $1,262,200

2026 100,000 10,000 $5,998,800 $5,108,800

2027 200,000 20,000 $11,997,600 $10,217,600

2028 300,000 30,000 $17,996,400 $15,326,400
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Beta Test and 
Run MVP 

Freemium

Launch 
iManifest 

Weekly Launch iMU 

2024
Jan Feb Mar Apr May Jun Jul Aug Sep Oct Nov Dec

Partner 
Curriculum with 

Companies

Full 
Marketplace 

Launch

Launch Massive 
Marketing 

Campaigns

2025
Jan Feb Mar Apr May Jun Jul Aug Sep Oct Nov Dec
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Y E A R  1 Y E A R  2 Y E A R  3

Signups 25,000 100,000 200,000

Long-Term Subscribers 2,500 10,000 20,000

Sales $1,499,400 $5,997,600 $11,995,200

Average Price per Sale $49.99 $49.99 $49.99

Revenue @ 15% $224,910 $899,640 $1,799,280

G R O S S  P R O F I T $1,274,490 $5,097,960 $10,195,920

Expenses

Sales & Marketing $112,455 $449,820 $899,640 7.5%

Customer Service $112,455 $449,820 $899,640 7.5%

Product Development $112,455 $449,820 $899,640 7.5%

Research $112,455 $449,820 $899,640 7.5%

T O TA L  E X P E N S E S $449,820 $1,799,280 $3,598,560
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$25K

C AMPAIGNS

Revenue obtained from 

online campaigns and 
reorders

$250K

ANGEL 
INVESTMENTS

Amount obtained 

through other investors

$200K

VC INVESTMENTS

Liquid cash we have

on hand
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In conclusion, iManifest University (iMU) stands 

committed to transforming lives by providing 

accessible and comprehensive online education. 

With a foundation in innovation and 

entrepreneurship, iMU offers a unique blend of 

practical business skills and personal growth 

strategies. Our cost-effective, gamified learning 

platform ensures that high-quality education is 

within reach for all, empowering individuals to 

achieve financial freedom and continuous self-

improvement. Join us in our mission to 

revolutionize education and create a brighter 

future for learners worldwide.
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Steven Zee

investor.relations@imanifest.money

https://imanifest.money
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